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Disclaimer

This document contains certain forward-looking statements based on current expectations of
RattanIndia Enterprises (REL) management. Actual results may vary significantly from the forward-
looking statements in this document due to various risks and uncertainties.

These risks and uncertainties include the effect of economic and political conditions in India, and
outside India, volatility in interest rates and in securities markets, new regulations and government
policies that might impact the business of RattanIndia Enterprises, the general state of the Indian
economy and the management’s ability to implement the company’s strategy. RattanIndia
Enterprises doesn’t undertake any obligation to update these forward-looking statements.

This document does not constitute an offer or recommendation to buy or sell any securities of
RattanIndia Enterprises or any of its subsidiaries or associate companies. This document also
doesn’t constitute an offer or recommendation to buy or sell any financial products offered by
RattanIndia Enterprises.
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RattanIndia Enterprises was featured in Fortune Magazine's list of the 500 largest companies in India in Dec ’24
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Moving up 25 spots to grab the 363rd place !!



Key Quarterly Highlights 

4

❖ Q1 FY26 Total Income of : Rs 2,317 Cr
❖ Q1 FY26 PAT : Rs 502 Cr 

❖ Revolt achieved the milestone of rolling out its 50,000’th electric bike ( having sold 12,322 

units in FY 25 a 56%  increase over FY 24  )

❖ Following the successful rollout of  RV400 and BRZ in Sri Lanka, Revolt Motors expands its 

portfolio with the Launch of RV1 and RV1+ at EV Motor Show Colombo 2025

❖ The number of dealer stores rose to 211, up from 123 in Q1 FY25, establishing a vast pan-

India network across 185 cities and 24 states & UTs

❖ Our Chairperson, Ms. Anjali Rattan, featured in Entrepreneur India’s first-ever EV special issue

❖ Launched on the Flipkart marketplace

❖ Our House of Gen Z brands  grew by more than 100% from Q1 last year 

❖ Kaari (Ethnic Premium Wear), brand store @ amazon.in/kaari

❖ Kalaanj (Ethnic Economy Wear), brand store @amazon.in/kalaanj

❖ Akkord (Musical Instruments) , brand store @ amazon.in/akkord

❖ Neomate (Stationery), brand store @ amazon.in/neomate

❖ Fyltr (Western Clothing), brand store @ amazon.in/fyltr

❖ Inkd (denim), brand store @ amazon.in/inkd

❖ Pump’d (athleisure), brand store @ amazon.in/pumpd

❖ Revolt (merchandise), brand store @ amazon.in/revolt

❖ NeoSky won tenders  for supplying 60 Tavas drones to the Karnataka police. 

❖ NeoSky to take up DGCA drone training for 500 students in an initiative taken by Karnataka 

State government .

❖ With our endeavor to be the best Neosky received ISO certification ( ISO – 9001-2015 & ISO 

9100D)

❖ NeoSky is a leading  player in Drones manufacturing  partnering with armed, paramilitary & 

defense forces . Developed ammunition payload drones for the armed forces along with other  

key deployments across defense, forestry, and premier institutes

❖ NeoSky is  leading specialized  drone training for agricultural universities in Karnataka through 

government –awarded skilling initiatives  

❖ Q1 FY26 Revenue : Rs.1,663 Cr vs Rs 1,441 Cr in Q1 FY25

❖ Increase of 16% in Revenue over Q1 FY25 

❖ ~3.2 Cr orders served in Q1 FY26 (~4.1 orders per second)

❖ ~34 Cr orders serviced since inception in Mar’22

❖ Served more than 20,000 pin codes  & 247 fulfilment centers across the country

❖ 1,400+ active vendors in Q1 FY26 (Q1 FY25 : 1000+ vendors)

❖ Consistently achieved 4.7-star rating on Amazon platform 

❖ ~70 lakhs unique items offered.

https://www.amazon.in/stores/KaariEthnicwearForWomen/page/8E968382-EBE9-4E8B-AAFB-C8FB140D260D?ref_=ast_bln
https://www.amazon.in/stores/KalaanjWomensEthnicwear/page/98B534AF-F784-4FF3-ADA4-A51BF50C2EB7?ref_=ast_bln
https://www.amazon.in/stores/Akkord/page/6A22ECD6-5DA0-4547-B414-4DD680770329?ref_=ast_bln
https://www.amazon.in/stores/Akkord/page/6A22ECD6-5DA0-4547-B414-4DD680770329?ref_=ast_bln
https://www.amazon.in/stores/page/F3F08DF4-FF2D-43F6-903A-B70002FE2F7C?ingress=3
https://www.amazon.in/stores/page/F3F08DF4-FF2D-43F6-903A-B70002FE2F7C?ingress=3
http://www.amazon.in/fyltr
http://www.amazon.in/inkd
http://www.amazon.in/pumpd
http://www.amazon.in/pumpd
http://www.amazon.in/revolt


Enablers of India’s digital economy

REL will capitalize on businesses with cutting edge technologies which have the potential to transform the lives of billion plus Indians

Digital ecosystems will be key drivers in India’s aspirations to be $5 trillion economy
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86%

Estimated Smartphone 
Penetration

Majority of the population 
will have a smartphone by 

2028

2.2
billion

Bank Accounts

Led by largest financial inclusion 
scheme in the world

1.4 
billion

People onboarded on 
Aadhaar stack

Aadhaar has evolved into a 
world-class digital service 

delivery platform

1
billion

Aspiring Indians 

Large population in income 
range of Rs. 2.5 – 14 lac per 

annum 

Note:
1. https://www.ibef.org/industry/banking-presentation
2. https://www.ibef.org/news/india-likely-to-have-900-million-active-internet-users-by-2025-report
3. Care Industry Report



Our business interests 
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Invested in the future

Drones 
100% subsidiary

Residual equity holding - RattanIndia Power
19.81% shareholding

Electric Vehicles 
100% shareholding

E-commerce
100% subsidiary

A picture containing dark, lit, night, night sky

Description automatically generated

REL_Power

REL_Entp

https://www.revoltmotors.com/
https://www.rattanindiapower.com/
https://rattanindia.com/


Our governance
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Statutorily 
audited by 

Walker 
Chandiok & Co 

LLP (GT)

Governance 
committees 
headed by 

Independent 
Directors

Audit, Nomination and Remuneration, 
Corporate Social Responsibility (CSR) 

Stakeholders’ Relationship

Robust 
regulatory 
compliance

Guided by 
qualified and 
competent 

Advisory Board

50% of Board 
is independent



Our philosophy on business

⚫ New Age businesses

⚫ ESG compliant

⚫ Direct to consumer engagement

⚫ Staying away from debt-heavy businesses

⚫ Low capex 

⚫ Clean tech focus

⚫ Rapid scalability

⚫ Aiming to be amongst the leaders
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REL is a family of strategic growth platforms



⚫ Building investment strategy
⚫ Reviewing investment proposals
⚫ Monitoring performance of investee companies and subsidiaries
⚫ Assisting the management with external relationships

Advisory board entrusted with:

Mrs. Anjali Rattan 
Nashier 

Co-founder &  Co-
Chairperson, RattanIndia 

Enterprises

Mr. Rajiv 
Rattan

Co-founder & Chairman, 
RattanIndia Enterprises

Mr. Arun 
Duggal

Chairman of ICRA 
(A Subsidiary of Moody's 

USA) and ex-Chief 
Executive Officer of Bank 

of America – India

)

Mr. Yashish 
Dahiya

Co-founder and Group 
CEO of Policybazaar

Mr. Ranu 
Vohra

Co-founder and 
Executive Vice 

Chairman, Avendus 
Capital

Advisory Board of eminent professionals
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A highly experienced management team

Mr. Rajesh Arora

Company Secretary

• A qualified Company 
Secretary as well as Law 
Graduate from University
of Delhi, Mr. Arora brings 
over 28 years of Secretarial 
and Legal experience across 
different industries

• Previously associated with 
large conglomerates such 
as Brittania Industries, 
M&M ltd etc

Mr. Davinder Dogra

Head – Investor Relations

• Over 25 years of
experience in sectors like 
FMCG, Telecom & Retail 
Sector with expertise in 
partnering with business to 
achieve corporate goals

• Previously worked in 
renowned organisations 
like DLF, Future Group, 
Airtel, PepsiCo and Pernod 
Ricard

Mr. Ashok Kumar Sharma

Chief Financial Officer

• Rich experience of more 
than 30 years in Finance, 
Operations & Compliance 
in diverse verticals like 
Financials, Tax, Due-
Diligences, FDI, SEBI, RBI 
Compliances, and many 
more.

• Has been associated with 
the group for more than 23 
years
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Mr. Mouli Venkataraman

CEO- Ecommerce  

• Alumnus of prestigious IIT 
Madras and IIM Lucknow

• Previously Category 
Leader at a leading retail 
house

• Vast experience in retail 
companies like Cloudtail 
India, Arvind Lifestyle 
Brands, Nokia and Asian 
Paints
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Businesses of the future 
Smarter take on opportunities

11
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Universe of possibilities: E-commerce platform

Private 
Brands

Partnering 
vendors in 

their growth

Helping 
MSME’s go 

online

Licensing of 
brands

Capitalizing on full potential of e-commerce universe through multi-faceted foray
Drivers of growth: a) Robust IT infrastructure, b) Strong physical setup, c) 1100+ brands

Seller on 
Amazon.in

Other online 
marketplaces
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Opportunity of a lifetime

Source : Care Industry Report, Invest India
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Company growth : Journey so far

Ambition: To continue growing at a pace similar to that which we have demonstrated

EBITDARevenues Vendors Orders

FY25 FY24 Growth%

6,528 5,490 19%

FY24 FY23 Growth%

5,490 4,066 35%

In Rs. Crore

In Rs. Crore

FY24 FY23 Growth%

149 93 60%

FY25 FY24 Growth%

180 149 21%

FY24 FY23 Growth%

1,000 880 14%

FY25 FY24 Growth%

1,200 1,000 20%

FY24 FY23 Growth%

10.7 7.55 42%

In Crore

FY25 FY24 Growth%

12.7 10.7 19%

In CroreIn Rs. Crore

In Rs. Crore

Tie-ups with 247 Amazon fulfilment 
centres

EBITDA positive since inception
Over 20,000 pin codes served,

covering >99% of the pin codes in the 
country

~34  Cr orders served till date
~3.3 orders served per second
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Stronger growth compared to other new age businesses

2 years

Rs 5,506 Cr

12 years

Rs 6,386 Cr

15 years

Rs 7,079 Cr

10 years

Rs 7,098 Cr

Years of Operation*

Revenues  

Sector E-Commerce E-Commerce Food Delivery
Online 

Supermarket
*Years of operation to reach Rs 5500+ cr revenues

Cocoblu Retail has achieved the rare feat of reaching revenues of Rs 5,500+ Crores within only 2 years of operations, 
much faster than other new age businesses 

Cocoblu Retail Brand #1 Brand #2 Brand #3

FY23 FY24 FY25

Total Income (In Rs Cr)

Rs 5,506 Cr

Rs. 4,079 Cr

Rs 6,540 Cr
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Key Operational Metrics – Experiencing Strong Growth

Revenues Q1 FY26 Q1 FY25 Growth%

in Rs. Crore 1,663 1,441 15%

❖ Q1 FY26 Revenue : Rs. 1,663 Cr vs Rs. 1,441 Cr in Q1 FY25      (Increase of 16%)

❖ Q1 FY26 Average daily sales run rate of Rs 18.3 Cr in vs. Rs 15.8 Cr in Q1 FY25     (Increase of 15%)

❖ ~3.2 Cr orders served in Q1 FY26 (~4.1 orders served every second)

❖ Serviced ~ 34 Cr orders since inception

❖ Have tied up with ~247 Amazon fulfilment centres which enables to deliver across the country

❖ More than 20,000 pin codes served across the country

❖ 1,400+ active vendors in Q1 FY26 (Q1FY25 1,000+ Vendors) 

❖  Achieved  4.7-star review ratings on Amazon Platform (235k reviews)

❖  Robust processes built on best-of-breed tech tools help in managing the details of retail

❖ Big data and advanced ML algos keep Cocoblu on top of the complexity that comes with dealing with 

an assortment of ~70 lakh unique items

No. of Orders (In Crores) 

Daily Sales Run Rate (In Rs. Crores) 

Q2 FY24 Q2 FY25

2.8

3.2

Q2 FY24 Q2 FY25

18.3

15.8

Q1 FY25 Q1 FY26

Q1 FY25 Q1 FY26
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Great Place to Work Certified

❖ Cocoblu Retail has been Certified  by Great Place To Work® for the year 
2025-26.

❖ This prestigious recognition is based entirely on real-time feedback from 
current employees about their workplace experience. 

❖ Great Place To Work® is the global authority on workplace culture, 
employee experience, and leadership behaviours.

❖ With its roots in the USA, Great Place To Work® has been working with 
over 5,500 organizations representing more than 10 million employees for 
over 30 years. 

❖ The Great Place To Work Certification  is the only recognition based 
entirely on what employee's report about their workplace experience—
particularly how consistently they experience a high-trust environment. 

❖ Every year, more than 10,000 companies across 60 countries apply for this 
globally benchmarked recognition, making it one of the most definitive 
"employer-of-choice" awards.



Partner Brands
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and many more……



Top B-
Schools/

Firms Deeply 
proficient in 
technology 

Rich 
execution

capabilities

Led by expert retail professionals
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255+
Team members

With 950+ years of experience in retail

With deep expertise in scaling up brands in 
e-commerce

Mr. Mouli 
Venkataraman, CEO

⚫ Alumnus of prestigious IIT Madras and 
IIM Lucknow

⚫ Previously Category Leader at a 
leading retail house

⚫ Vast experience in retail companies 
like Cloudtail India, Arvind Lifestyle 
Brands, Nokia and Asian Paints

Mr. Archit Patwari, CFO

⚫ A qualified Chartered Accountant and 
Company Secretary 

⚫ 15 years of rich experience having 
worked at organizations like Deloitte, 
Goldman Sachs, Cloudtail, Jumbotail

⚫ In his last stint, he was heading the 
finance function for Jumbotail, leading 
a 50-member team

Strong team, IT and other infrastructure in place to support growth

Housed in 32,712 sq. ft. 
office space in Bangalore
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New Brands, New Beginnings

https://www.throttleaerospace.com/
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House of Gen Z Brands ( D2C focussed lifestyle brands )

A picture containing dark, lit, night, night sky

Description automatically generated

A picture containing dark, lit, night, night sky

Description automatically generated

Ethnic (Premium) Ethnic (Economy) Musical Instruments

Active Wear Casual Clothing Denim Wear​ Biking Lifestyle Inspired 
Official Merchandise 

Stationery

https://www.throttleaerospace.com/
https://www.revoltmotors.com/
https://www.revoltmotors.com/
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Ethnic (Premium) Launch - Kaari

Everyday Ethnic with Embroidery & 
Select Festive Drop
 
Price range : Rs 999-1899

Available exclusively on Amazon 
at the brand store : amazon.in/kaari

https://www.throttleaerospace.com/
https://www.amazon.in/stores/KaariEthnicwearForWomen/page/8E968382-EBE9-4E8B-AAFB-C8FB140D260D?ref_=ast_bln
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Ethnic (Premium) Launch - Kaari

https://www.throttleaerospace.com/
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Musical Instruments Launch - Akkord

Available exclusively on Amazon 
at the brand store :

amazon.in/akkord

https://www.throttleaerospace.com/
https://www.amazon.in/stores/Akkord/page/6A22ECD6-5DA0-4547-B414-4DD680770329?ref_=ast_bln
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Everyday Ethnic in all-over prints 

Price ranges : Rs 499-699 

Ethnic (Economy) Launch - KALAANJ

Available exclusively on Amazon 
at the brand store :

amazon.in/kalaanj

https://www.throttleaerospace.com/
https://www.amazon.in/stores/KalaanjWomensEthnicwear/page/98B534AF-F784-4FF3-ADA4-A51BF50C2EB7?ref_=ast_bln
https://www.amazon.in/stores/KalaanjWomensEthnicwear/page/98B534AF-F784-4FF3-ADA4-A51BF50C2EB7?ref_=ast_bln
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Ethnic (Economy) Launch - KALAANJ

https://www.throttleaerospace.com/
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Stationery Launch - Neomate

❖ Neomate offers innovative, premium-quality 

stationery at accessible prices.

❖ Product range includes workspace essentials and 

creative tools, designed to boost productivity, 

creativity, and organization

❖ Exclusively available on Amazon.in with prices 

starting from INR 160.

❖ Explore the collection: www.Amazon.in/neomate

❖ Offerings include desk organizers, high-

performance markers, and more.

https://www.throttleaerospace.com/
http://www.amazon.in/neomate
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About Our Brands - INKD

❖ Achieved the status of an “Amazon Top Brand” within a short span of time 

❖ Lifestyle denim- wear brand with ~90 style colors

❖ For Men and Women​

❖ Range of denim bottoms with a wide range of fits, denim jackets & shirts​

❖ Priced between INR 599 to 999​

❖ Available exclusively on amazon at amazon.in/inkd

https://www.throttleaerospace.com/
https://www.amazon.in/stores/page/5484AE3D-8FF8-4D2E-B49B-4A43878490B2?ingress=3
https://www.amazon.in/stores/page/5484AE3D-8FF8-4D2E-B49B-4A43878490B2?ingress=3
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INKD – Women’s Denim Fits 

Women's Denim Fits with Price Range: ₹649 – ₹999

https://www.throttleaerospace.com/
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INKD – Men’s Denim Fits

Men's Denim Fits with Price Range: ₹649 – ₹999

https://www.throttleaerospace.com/
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INKD – Men’s Baggy Denim

Men’s Baggy Denim with Price Range: ₹799 – ₹899

https://www.throttleaerospace.com/
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INKD – Women’s Full Sleeve Casual Denim Shirt

Women’s Full Sleeve Casual Denim Shirt with Price Range: ₹779 – ₹899

https://www.throttleaerospace.com/
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About Our Brands - Fyltr

❖ Achieved the status of an “Amazon Top Brand” within a short span of time

❖ A Western wear brand offering a wide range of options in solid colours​

❖ A range of  T-shirts, Shirts, Tops, Shorts, Khakis, Winter Wear and more for 

both men and women with more than 220 style colors​

❖ Colours and fits tailored to Indian consumers’ palette and body types​

❖ Priced between INR 399 to 1699​

❖ Available exclusively on amazon at the brand store amazon.in/fyltr

https://www.throttleaerospace.com/
https://www.amazon.in/stores/page/9FA59D6D-7B3E-42A3-8FFD-2C7A68C678E2?ingress=3
https://www.amazon.in/stores/page/9FA59D6D-7B3E-42A3-8FFD-2C7A68C678E2?ingress=3
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Fyltr – New Color Drops

https://www.throttleaerospace.com/
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Fyltr – Men’s Formal Range

https://www.throttleaerospace.com/
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Fyltr – Men’s Knit Shirt

https://www.throttleaerospace.com/
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Fyltr – Men’s Casual Textured Round Neck T-Shirt

FYLTR Men's Casual Textured Round Neck T-Shirt : ₹399

https://www.throttleaerospace.com/
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Fyltr – Men's Solid Casual Shirt

Men's Solid Casual Shirt : ₹699

https://www.throttleaerospace.com/
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Fyltr – Men’s Casual Trousers

Men's Casual Trouser : ₹1,199

https://www.throttleaerospace.com/
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Fyltr – Women’s Ribbed Crop Top

Women’s Ribbed Crop Top : ₹349

https://www.throttleaerospace.com/
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https://www.throttleaerospace.com/
https://www.amazon.in/stores/page/F1C7B266-6CFE-4235-93C8-4B602C4F6B70?ingress=3


https://www.throttleaerospace.com/
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